John Rothermea Focuses on International Sales

Acknowledged Industry Expert Responsible for Expanding
International Market and Ensuring Ongoing Customer Satisfaction

PITTSBURGH, PA (April 18, 2006) — Quantapoint, Inc., provider of the world's
most accurate as-built laser documentation™, today announced that John
Rothermel, P.E. will focus on Quantapoint’s rapidly growing international markets.
In this new role, John will continue to assist with business development strategiesin
North America, but will primarily use his expertise to develop and manage an
international sales force and partnerships to capitalize on the significant value
offered by laser scanning.

“John is a long-time Quantapoint employee and an integral part of our executive team,” said
Eric Hoffman, CEO of Quantapoint. “With his expertise of both the processing industries and
international markets, he is the right person to drive Quantapoint’s international efforts. He has
single-handedly developed the market for laser scanning in the U.S. and is now going to repeat
our success the world over.”

John added, “ The same benefits realized by our domestic clients can be achieved internationally.
I will use my deep knowledge of the value offered by laser scanning to help address many of the
as-built challenges facing the international process industries. This will enhance Quantapoint’s
international sales efforts and to help our global partners achieve greater success.”

Johnis Vice President of Business Development and is based in Pittsburgh, PA. He can be
contacted viae-mail at jrothermel @quantapoint.com or directly at +1-412-653-0100, x-206.

About Quantapoint

With over 750 successful projects, Quantapoint, Inc. isthe world' s most experienced and trusted
provider of as-built documentation using laser scanning for the offshore, power, process and
architectural markets. Quantapoint is an industry leader and innovator, holding several key
technology patents. Quantapoint as-built laser documentation provides more accurate and
complete information for design, fabrication and construction decisions, including accurate
dimensional fit-up, pre-fabrication and clash detection. The result isreduced costs, optimized
schedules, increased quality and improved safety, with project rework being reduced by more
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than 80%, among other benefits. For more information, please visit our website at
www.quantapoint.com.
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For additional infor mation, please contact:

James McGill, VP of Marketing
Quantapoint, Inc.

Telephone: 412-653-0100, x-200
E-mail: mcgill @quantapoint.com
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